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Kate Kingston, founder & President of the Kingston Training Group, is a
motivational sales trainer specializing in making more qualified meetings
with C-Level executives. With over 17 years of success in making
appointments with decision makers, Kate is a sales-driven, energized
communicator and a recognized authority on lead generation, new business
development. She uses humor, audience participation, proven techniques,
practical guides and role-play drills as well as live calls in her training
sessions.

KTG has trained thousands and thousands of sales reps and managers to make more meetings with

their ideal prospective clients so they can make more money. Companies such as Sharp, Xerox, New
York Life, Yellow Book, Yellow Pages Canada, and Smith Barney are just a few of the international
and national companies that have come to the Kingston Training Group to gain better skills
company-wide.

KTG’s success is due to Kate’s initiative and the fresh prospective she brings to cold calling. Her
unigue training program includes a workshop customized to each individual company, followed up
by one-on-one training with each sales person on the phone with real prospects. Kate’s motto is
“make more meetings, make more money” and she has proven this true time and time again.

The Kingston Training Group guarantees results. Each workshop and one on one session is designed
to deliver practical, time-tested, live sales call training, where participants begin making meetings
during the one-on-one sessions and beyond.
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Blue Technologies
94% Growth
In Two Months
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Meetings Before Meetings After
KTG KTG

Modern Office Methods
93% Growth

In Five Months
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Atlantic Business
Products
63% Growth
in One Month
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Fraser
89% Growth

In One Week!
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Sharp South Carolina
138% Growth
In One Month
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Rhyme Business
Products
300% Growth
In Three Months
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The way you position yourself
at the beginning of a
relationship has a profound

impact on where you end.

- Ron Karr
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The difference between
and

1s just a little

- Steve Jobs







“So that’s why I wanted to
schedule a meeting with you
and I was wondering how
Tuesday the 15th at 9:45

might work into your
calendar?

Here’s my number...”




Process of

Going After a
Prospect




Email First
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Accounting Firm Email Template

Subject Line: Scheduling possible meeting with
prospects name)

Dear (insert prospects name)

I am writing to schedule a meeting with you. My name i
your name) from the sert r business dealership
work with accounting firms , and

(insert client references) and have helped them increase billable hours,
minimize waste & improve workflow through better use of their business
technology.

It has allowed them to take on more clients, as well as, react faster to client
requests, therefore in ing client retention and attracting more referral
business and Process Tax Documents quicker.

I would like to come to share with you best practices that other accounting firms
have utilized technology to stay compliant and keep additional profits in house
by understanding how the evolution in technology can help you accomplish the
business goals of the firm and that’s why [ wanted to schedule a meeting with
you. How would next (insert date and time) work for you?

You may certainly reply yes to this time by email or with my contact information
below.

Here’s to a more profitable and efficient business year,

(Insert contact info)
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Email Tracking ForYour Team Pricing Install Customers

| Track when, where & how your emails are opened
I Find out who is clicking on your links
Get instant notifications to identify who to call now
V| See which of your subject lines works best

V| Effortlessly send email to Salesforce
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echnologv Tool #5
O ‘““L/

Connect with prospects even when
you don’t have their email address
1sing a LinkedIn Loophole.

s . N

™~ Invite Kate to connect on LinkedIn

How do you know Kate?

Colleague

Classmate

We've done business together
Friend

Other

| don't know Kate

Include a personal note: (optional)
I'd like to add you to my professional network on LinkedIn

- Mary Kate Prato

Important: Only invite people you know well and who know you. Find out why
EELUGRLWIEIL M or Cancel
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Technology Tool #1

L.ead Ferret

LeadFerre{f)i Search About Us Dashboard Help Buy Points Earn Points Invite Others SalesNexus

It's like adding
15 Million contacts

to your address book.

Over 400,000+

Users

LeadFerret is the world's first 100% free business-to-business database with complete information, including e-mail addresses. Every record in
LeadFerret is complete with company information, name, title, address, phone number and the more important —email addresses. Many records now
even come with links to social media profiles. The best thing about LeadFerret is __it's FREE!

That's right, you can view any or all of the 15 million+ records in LeadFerret completely free. You can also earn or buy points to download records
directly to a spreadsheet. It's simple, search for contacts you'd like to reach out to using our robust tools, view the results, identify the record that

represents your best prospects, view them on the screen, download them to a spreadsheet, or even transfer them to our C(RM and e-mail marketing
partner SalesNexus. Learn More
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Verify
correct wit

0 Free Emall \/erifier erify Ema Plans&Pricing FAQ Blog Contacts

’ 5 are - Clean your lists from bad emails.
Simple Email
Verification

strikeiron.com/Email-Verification

are - Easy to use and powerful bulk email software.

Free Trial! Email Verification Web
Services. Cloud Award Winner.

©

Looking to verify an email? What is being verified:

This email verification tool actually connects to the mail server and e Format "name@domain.xox’
* Valid domain: "somebody@new.york" is not valid

checks whether the mailbox exists or not.
* Valid user: verify if the user and mailbox really exist




yard stick of quality

excellence 1s expected




Blue Technologies
94% Growth
In Two Months

Meetings Before  Meetings After
KTG KTG

Datamax Arkansas
122% Growth
In One Month

Meetings Before  Meetings After
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Fraser
89% Growth
In One Week!

Meetings Before ~ Meetings After
KTG KTG

Atlantic Business
Products
63% Growth
in One Month
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Meetings Before Meetings After
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Modern Office Methods
93% Growth
In Five Months

Meetings Before Meetings After
KTG KTG

Offix
83% Growth
In Five Weeks
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Cobb Technologies
70% Growth
In One Month

Meetings Before  Meetings After
KTG KTG

NEP
100% Growth
In One Month

Meetings Before Meetings After
KTG KTG

Usherwood Office
Technology
65% Growth

In One Month
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Meetings Before Meetings After
KTG KTG

PERRY proTECH

(ROUND 3 WITH KTG)
171% Growth
In 5 Weeks!
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Meetings Before Meetings After
KTG KTG

Sharp North Carolina
107% Growth
In One Month

Meetings Before Meetings After
KTG KTG

Rhyme Business
Products
300% Growth
In Three Months

Meetings Before Meetings After
KTG KTG




* Live on-site workshop training
* Individual One-on-One training placing real calls to live prospects

Vertical industry telephone scripts and 170 email templates
delivered (EX: Law, Medical, Construction)

* Vertical Vocabulary Tele-classes

* Weekly access to additional Touch Point and New Hire Training

* Tele-training once a month for sales people and managers on
process and systems.

* Activity accountability

* Time Management




- Kate Kingston
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