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Kate	  Kingston,	  founder	  &	  President	  of	  the	  Kingston	  Training	  Group,	  is	  a	  

mo7va7onal	  sales	  trainer	  specializing	  in	  making	  more	  qualified	  mee7ngs	  

with	  C-‐Level	  execu7ves.	  With	  over	  17	  years	  of	  success	  in	  making	  

appointments	  with	  decision	  makers,	  Kate	  is	  a	  sales-‐driven,	  energized	  

communicator	  and	  a	  recognized	  authority	  on	  lead	  genera7on,	  new	  business	  

development.	  She	  uses	  humor,	  audience	  par7cipa7on,	  proven	  techniques,	  

prac7cal	  guides	  and	  role-‐play	  drills	  as	  well	  as	  live	  calls	  in	  her	  training	  

sessions.	  

	  
KTG	  has	  trained	  thousands	  and	  thousands	  of	  sales	  reps	  and	  managers	  to	  make	  more	  mee7ngs	  with	  

their	  ideal	  prospec7ve	  clients	  so	  they	  can	  make	  more	  money.	  Companies	  such	  as	  Sharp,	  Xerox,	  New	  

York	  Life,	  Yellow	  Book,	  Yellow	  Pages	  Canada,	  and	  Smith	  Barney	  are	  just	  a	  few	  of	  the	  interna7onal	  

and	  na7onal	  companies	  that	  have	  come	  to	  the	  Kingston	  Training	  Group	  to	  gain	  bePer	  skills	  

company-‐wide.	  
	  

KTG’s	  success	  is	  due	  to	  Kate’s	  ini7a7ve	  and	  the	  fresh	  prospec7ve	  she	  brings	  to	  cold	  calling.	  Her	  

unique	  training	  program	  includes	  a	  workshop	  customized	  to	  each	  individual	  company,	  followed	  up	  

by	  one-‐on-‐one	  training	  with	  each	  sales	  person	  on	  the	  phone	  with	  real	  prospects.	  	  Kate’s	  moPo	  is	  

“make	  more	  mee7ngs,	  make	  more	  money”	  and	  she	  has	  proven	  this	  true	  7me	  and	  7me	  again.	  
	  

The	  Kingston	  Training	  Group	  guarantees	  results.	  Each	  workshop	  and	  one	  on	  one	  session	  is	  designed	  

to	  deliver	  prac7cal,	  7me-‐tested,	  live	  sales	  call	  training,	  where	  par7cipants	  begin	  making	  mee7ngs	  

during	  the	  one-‐on-‐one	  sessions	  and	  beyond.	  

	  

	  









First and Foremost… 

 A Business  

Technology  

Dealership is a  

Sales Company. 



“Where are the  
New Sales?” 



Imagine this… 







So why is  
that not  

your reality? 





Google Alerts 



What?  

   Why?  

      How? 



Sale	  

Sale	  

Sale	  



Sale	  



A Minimum of A 50% Increase 
Guaranteed!   
 

The Proof Is In The Numbers! 



- Ron Karr  

The way you position yourself 
at the beginning of a 

relationship has a profound 
impact on where you end. 



Why should  
they meet you? 



Non Profits 





Outgoing Message 



The Message Sandwich 





If people like you, they’ll 
listen to you, but if they 

trust you, they’ll do 
business with you. 

-Zig Ziglar 



The difference between 
try and triumph  

is just a little umph. 

- Steve Jobs 



Six Steps to 
 Building a 

Call 



“So that’s why I wanted to 
schedule a meeting with you 

and I was wondering how 
Tuesday the 15th at 9:45 

might work into your 
calendar? 

  
Here’s my number…” 



Step by Step  
Process of 

Going After a 
Prospect 



Email First 



!

!

!
!

Accounting Firm Email Template 

!

!

Subject!Line:!Scheduling!possible!meeting!with!! ! ! !(insert'

prospects'name)!

!

Dear!! ! ! !(insert'prospects'name)'

'

I!am!writing!to!schedule!a!meeting!with!you.!!My!name!is!! ! ! !(insert'

your'name)!from!the!! ! ! !(insert'your'business'dealership).!!We!

work!with!accounting!firms!like!!! ! ,!! ! ! !and!! !

! !(insert'client'references)!and!have!helped!them!increase!billable!hours,!

minimize!waste!&!improve!workflow!through!better!use!of!their!business!

technology.!!!

!

It!has!allowed!them!to!take!on!more!clients,!as!well!as,!react!faster!to!client!

requests,!therefore!increasing!client!retention!and!attracting!more!referral!

business!and!Process!Tax!Documents!quicker.!9!
9.3%!shipping!!

I!would!like!to!come!to!share!with!you!best!practices!that!other!accounting!firms!

have!utilized!technology!to!stay!compliant!and!keep!additional!profits!in!house!

by!understanding!how!the!evolution!in!technology!can!help!you!accomplish!the!

business!goals!of!the!firm!and!that’s!why!I!wanted!to!schedule!a!meeting!with!

you.!!How!would!next!! ! ! !(insert'date'and'time)'work!for!you?!!

!

You!may!certainly!reply!yes!to!this!time!by!email!or!with!my!contact!information!

below.!

!!!

!

Here’s!to!a!more!profitable!and!efficient!business!year,!

! ! ! !!

!

(Insert'contact'info)'
!





Are you  
READY 
for the  

Work week?  



LinkedIn 





Research 



“ C ” Level =  
CFO 

Controller 

President 

IT Director 

CEO 

COO 



BONUS Technology Tool #1 
 

Use Lead Ferret to research  

& create a prospecting list.	  



BONUS Technology Tool #2 
 

Verify an email address is 
correct with verify-email.org	  



Be a yard stick of quality. 
Some people aren’t used 
to an environment where 

excellence is expected.  

- Steve Jobs  



The Proof Is IN  
Our Numbers! 



This could be your 
 dealerships results.   

We’re ready when your ready! 



THE	  KINGSTON	  TRAINING	  GROUP	  

PROSPECTING	  SALES	  TRAINING	  INCLUDES:	  

	   *	  Live	  on-‐site	  workshop	  training	  	  
*	  Individual	  One-‐on-‐One	  training	  placing	  real	  calls	  to	  live	  prospects	  

*	  Training	  and	  Tools	  for	  Managers	  

*	  55+	  Ver7cal	  industry	  telephone	  scripts	  and	  170	  email	  templates	  

	  	  	  delivered	  (EX:	  Law,	  Medical,	  Construc7on)	  

*	  Digital	  recordings	  of	  all	  training	  sessions	  

*	  Ver7cal	  Vocabulary	  Tele-‐classes	  

*	  New	  Hire	  training	  	  

*	  Weekly	  access	  to	  addi7onal	  Touch	  Point	  and	  New	  Hire	  Training	  

*	  Tele-‐training	  once	  a	  month	  for	  sales	  people	  and	  managers	  on	  	  

	  	  	  	  process	  and	  systems.	  

*	  Ac7vity	  accountability	  	  

*	  Time	  Management	  

*	  Social	  Media	  prospect	  training	  

	  



Make More Meetings, 

Make More Money. 

- Kate Kingston 



Kate Kingston 
646-831-5184 

kkingston@kingstontraining.com 

www.kingstontraining.com 


