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Kate	Kingston,	President	&	Founder	of	the	Kingston	Training	Group	has	been	

exclusively	educating	business	technology	sales	executives	on	every	type	of	

prospect	across	60+	industries	and	how	they	proprietarily	use	technology	for	the	

last	18	years.	This	knowledge	is	the	cornerstone	of	KTG’s	prospecting	training	

and	empowers	the	sales	executive	to	schedule	more	net	new	meetings	at	the	C-

Level	with	a	vertical	focus	through	foot,	phone,	email,	and	social	media	to	(money	-

back)	guarantee	at	least	a	sustainable	50%	increase	in	net	new	meetings	so	they	can	sell	more	

Hardware,	Software,	Document	Management,	Managed	IT,	MPS,	MS,	ECM,	3D,	Supplies,	Telecom,	

and	Mailing	solutions	across	your	entire	salesforce.	This	results	in	a	sales	force	that	can	

recommend	the	right	technology	infrastructure	solutions	by	enhancing	their	understanding	of	

their	prospect's	business	creating	more	robust	proposals	and	sales.	

Kate	is	a	recognized	as	an	authority	on	lead	generation,	recruiting	new	hires	from	a	prospecting	

skill	base	prospective,	and	new	business	development.	Kate	is	a	sales-driven,	energized	

communicator.	She	uses	humor,	audience	participation,	proven	techniques,	handouts	and	real	time	

phone	calls	in	her	training	sessions.	
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Industries
3

Each Industry 

Money Compliance Workflow Data and Docs Remote Access
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Identifying
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Buying Committee
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Finding the Decision Maker
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Vertical Client Reference Power Numbers
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Use Client 
References

• We partner with several other 
Banks

• We support 28 other prominent 
banks here in New Jersey like 
Apple Bank 

• and Johnson’s Bank
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The Money

More financial planning 

and tax preparation clients.
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WE ASSIST COMPLIANCE WITH:

• Managing the risk assessments identified within your organization around 

intellectual property and knowledge-based data archival and secure 

retention.

• Planning and implementation of compliance policies and procedures 

around technology.

• Analyzing your current efforts to ensure your organization’s compliance 

and make cost reduction customized recommendations.

• Assist with compliance audit corrections.
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Accounting

While working with over (insert client reference power number) other accounting firms here in 
(insert area) like (insert client references),  they have partnered with us in 2023 to help address:

• Handling more tax preparation and financial planning clients easier through technology
• Automating some of the routine functions around meeting compliance requirements for 

Sarbanes-Oxley GLBA, FTC, and IRS 
• Creating robust archival to house clients record to assist in more thorough IRS audit 

preparation 
• Assisting in compliance discovery audit corrections and exceeding their compliance 

requirements 

I would welcome the opportunity to share with you what other forward thinking, compliance and 
security focused accounting executives are doing to accomplish these goals easily and more 
thoroughly than ever before, because that is what we do here at (insert company name) for the 
last (insert length of time you have been in business).  Would a phone call on (Insert date and 
time) work in your calendar?
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Who   Money   Compliance
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Each Industry 

Money Compliance

Workflow

Data and Docs Remote Access
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Money Compliance Workflow

Data and Docs

Remote Access
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WHAT 

ARE 

THEY

•Printing

•Fax

•Archiving

•Scanning

•Retrieving

•From office or remote
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kkingston@kingstontraining.com

Pick an 

Industry
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Each Industry 

Money Compliance Workflow Data and Docs Remote Access
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Top Piece of Bread  -  Bottom Piece of Bread 

Vertical Filling 

71

Tell them you want a 
meeting
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Vertical Client Reference Power Numbers
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Use Client 
References

• We partner with several other 
Banks

• We support 28 other prominent 
banks here in New Jersey like 
Apple Bank 

• and Johnson’s Bank
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The Money
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More financial 

planning and tax 

preparation clients.
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Tell them what you 
do…

“We accomplished this 
bye assessing your 
technology and 
workflow and make 
cost reduction 
recommendations.”
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What is step 5?
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Ask for 
the 

meeting 
time
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The Pitch

I	am	writing	to	start	dialogue	with	city	of	(insert	city/town)	in	the	pursuit	being	included	in	any	
upcoming	technology	RFP’s.		My	firm	is	in	service	to	has	(Insert	Client	Power	#)	other	cities	in	in	
(Insert	Location)	like	(Insert	2-3	client	references),	just	to	name	a	few.	They	come	to	us	in	their	
pursuit	of	meeting	their	budgeted	agreements	and	objectives	while	accomplishing	the	unique	
informational	technology	standards	for	the	city	including:	

• Staying	ATIPP	complaint	

• Providing	security	for	all	and	technology	hardware	and	laptops,	including	BYOD,	ensuring	that	
your	network	will	not	be	compromised	which	Reduces	cyber	network	attack	occurrences	

• Accessing	department	data

• Integrating	seamlessly	with	almost	any	proprietary	municipality	software

• Continuous	monitoring	strategy	of	outbound	network	traffic
• Securing	their	residential	emergency	response	communications	and	residential	tax	and	
financial	data

I	would	welcome	the	opportunity	to	be	included	of	your	next	technology	bid	process	and	create	a	
partnership	that	will	drive	security,	compliancy	and	profitability	through	technology	network	secure	
innovation.	I	am	that	resource	as	that	we	what	we	do	here	at	(Insert	your	dealership	name).	
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Questions?

Contact me at

646.831.5184 
or

kkingston@kingstontraining.com
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