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BUILDING	A	

SOCIAL	MEDIA	QUOTA
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What salespeople use social media for?

Salespeople use social media to provide 
value to prospects by answering open-ended 
questions, responding to comments and by 

sharing content throughout the buying 
process – from awareness to consideration, 

until a prospect is ready to buy. Social selling 
is the new sales model or sales 2.0.
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Social Selling Facts and Stats

• Fact:	91%	of	B2B	buyers	are	now	active	and	involved	in	social	media.

• Fact:	84%	of	senior	executives	use	social	media	to	support	purchase	

decisions.

• Fact:	78.6%	of	salespeople	who	leverage	social	media	to	sell	out-

perform	those	who	don’t.
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REPOSTS 

INSTAGRAM 

STORIES FROM 

CUSTOMERS AT 

AN EVENT THEY 

HOSTED
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Successful	and	effective	
social	selling	is	both	
outbound	prospecting	
and	inbound	marketing.	
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The second half is 

progressing to the 

relationship-building process. 

This requires you to share 

valuable content that will 

attract qualified prospects and 

make them come to you.
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Using	

PhotoFeeler

On

LinkedIn	

Profile	Picture
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POSTING	FOR	
PROSPECTINGPOSTING	FOR	

PROSPECTING

POSTING	FOR	PROSPECTING	
ON	LINKEDIN
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With Facebook, 

sales reps can 

share photos or 

videos in different 

formats. It’s an 

excellent platform 

for sharing a lot 

of links and 

articles, such as 

when promoting 

your latest blog 

post.
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Benefits	of	Facebook	for	business

•Share basic information about your business. ...

•Share pictures and videos from your business. ...

•Talk to existing and potential customers. ...

•Provide customer support. ...

•Raise brand awareness and promote positive 
word-of-mouth.
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Customers who like a business on 
Facebook are 79% more likely to make a 

new purchase than non-fans.

Facebook is also useful in the B2B realm—
73% of people say they use Facebook for 

professional purposes.
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POST	DAILY	
BUSINESS	

MOTIVATION		

QUOTES	
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THINGS RELATED TO YOUR INDUSTRY

XEROX TACKLES ENVIRONMENTAL AND SOCIETAL 

CHALLENGES IN 2021

22



© 2021 by GP Strategies Corporation. All rights reserved. 12

© 2021 by The Kingston Training Group. All rights reserved.

CUSTOMER TESTIMONIALS 
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PICTURES	FROM	PARTNERSHIP	REVIEWS

24



© 2021 by GP Strategies Corporation. All rights reserved. 13

© 2021 by The Kingston Training Group. All rights reserved.

GREAT	
EASY	
POSTS
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Webcam videos are great for 
introducing yourself and delivering 
short, personalized messages to 

build a relationship.
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CLICK ON 

NEW

31

CLICK ON 

CAMERA
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IT WILL 

COUNT YOU 
DOWN 
FROM 3 
TAKE A  1 
SECOND 

PAUSE
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VIDEO-FYING YOUR SALES MESSAGE

PUT NAME ON 

THE WHITE BOARD

HIT THE BULLETS ELEVATOR PITCH  ASK FOR MEETING 
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CLICK ON 

COPY LINK 

AND 

THUMBNAIL
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37

OPEN 

YOUR 

EMAIL
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INCLUDE 

YOUR 

WRITTEN 

CONTENT
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PASTE
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SCREEN CAPTURE VIDEOS

—with or without your 
webcam turned on—can be 
more versatile, offering a 
great way to deliver a longer 
message or to share 
knowledge. 

explain how you can solve 
their problems, 

walk them through a 
contract proposal, 

demonstrate your product, 
and more. 
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TRY 

SENDING A 

QUICK 

REMINDER 

EMAIL VIA 

VIDYARD
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YOU CAN 

EVEN ADD 

YOUR 

CALENDAR 

TO THE 

VIDEO
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SUBJECT TITLES

• John, here is a video I made 
for you on how Johnson Law 
firm can guarantee better 
case matter collaboration. –
Kate Kingston

• John, here is a video I made 
for you on what I know about 
Johnson’s company.

• John, here is the video I made 
for the city of West Bethlehem 
on better serve your residents 
and budget.

• John, here is a video on what 
other advertising firms are 
doing to increase creative 
brief collaboration
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GROW	YOUR	BUSINESS	WITH	TIKTOK	NOW

Reach	your	target	customers	and	drive	results	
quickly	with	tiktok ads	manager.

With	our	large	audience	base	and	easy-to-use	
tools,	anyone	can	be	a	marketing	expert.

TikTok:	For	Business
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https://reportei.com/en/new-how-to-schedule-posts-on-instagram-

feed-and-igtv-for-free/
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Youtube

When marketing on youtube, keep this in 
mind

•Create a video that showcases your 
expertise

•Ask questions from fans and create 
videos to address them

•Add fun in your videos
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https://www.markbrinker.co
m/create-youtube-channel-

for-business
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Always include Links: include links to your 

website or landing page; many social networks let 

you add a link in your About or other Bio spot and 

expand your message.
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Call	To	Action

To	learn	more	or	to	schedule	a	free	demonstration	in	

your	offices	– yes	I	will	come	to	you
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Include	

Photos
Share	about	any		

upcoming	

technology	event,	

promote	a	new	

product,	customer	

partnership	review,	

or	chartable	work	

that	you	or	your	

dealership	is	

involved	with
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Your Posts

defiantly show your 

human side but 

keep personal, 

political, or religious  

opinions on your 

personal accounts not 

your business posts 
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Always	Provide	value

bring	ideas,	motivation,	a	success	

story,	share	abut	solving	a	client’s	

pain	points,	try	verticalizing	

client	success	stories	as	well	as	by	

executive	title.
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Scheduling	Tools

let	you	plan	and	schedule	your	social	media	posts	1	day,	1	week,	1	month	or	

even	1	year	in	advance.	They	do	cost	money	so	you	can	just	schedule	social	

media	posting	and	reviewing	in	your	calendar	every	week.	To	really	accomplish	

the	goal	setting	up	accounts,	reviewing	other	technology	sales	executive's	

social	media	presence	to	get	ideas,	and	to	review	and	comments	that	can	

become	potential	prospects;	the	first	month	might	require	1	hour	a	day	– 5	

days	a	week.	This	time	allotment	will	ensure	you	can	fit	it	i	your	busy	calendar	

and	still	accomplish	all	your	other	tasks,		
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Daily	Social	Media	Management	Checklist	for	Sales	Success	

• Engagewith	people	you	follow	

• Respond to	all	messages	- even	just	a	Like!

• Like	and	retweet posts	from	industry	influencers	(hint:	

use	your	List!)

• Thank re-tweeters	for	spreading	your	message.
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Weekly	Social	Media	Management	Checklist	for	Sales	Success

• Research new	prospects	to	follow	and	engage.

• Everyone	likes	a	Thank	You:	thank any	of	your new	

followers	with	a	simple	Thank	You	post	

• Follow	10	new	prospects	a	week: but		don't	just	follow	

hem	,	message	them	and	introduce	yourself	and	explain	

why	you're	connecting.

• Schedule	&	review	posts	for	the	coming	week:	easy	to	

accomplish	by	scheduling	it	into	your	calendar	
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Once	a	Month

• Audit check	your	links	to	ensure	they	are	still	working,	

change	up	some	photos	

• Analyze:	Many	social	networks	have	analytics	

available,	and	you	can	create	a	report	to	see	how	

impactful	you	are	being
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Keep	these	tips	in	mind

• Keep	posts	300-500	words

• Include	a	featured	image	and	relevant	meta	description	in	

your	post

• Optimize	posts	to	include	target	keyword

• Make	sure	you	have	a	call	to	action

• Make	sure	you	have	a	social	sharing	button
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MAKE MORE 

MEETINGS, 
MAKE MORE 

MONEY

SALESFORCE 

PROSPECTING 
PROGRAM
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1. CLOSE MORE NET NEW DEALS.

2. INCREASE THE SIZE OF THOSE DEALS.
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We 
Verticalize 

your 
solutions for 
more sales 
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KTG 
Deeper Dives 

into
60+ Industries
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!Dramatically reduce attrition.

!Get each sales executive to exceed 
their net new quota by number and 
size.

!Create and execute repeatable 
proven prospecting processes.

! Increase their skill of pitching 
virtually.

!Sell from the full suite of solutions.
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Guaranteed	a	sustainable	50%	increase	

in	net	new	meetings	across	your	entire	

salesforce	or	the	training	is	FREE!
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