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PURPOSEFUL PROSPECTING
AND YOUR SALES LEGAC

A Tale of Hope and The Legend of Curtis Dupree
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My Upbringing

44 Miles of Paradise

The golden age of Wonder
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NOW DCOJNG IT ALL

It Wasn't Just Selling Copiers, It Was Everything

Sweeping Floors Cleaning Windows Running Prioritizing people,
A Business community, and culture.

CUST OMER EXPERIENCE

And Commitment To Excellence

Date Nights With Dad

Helping Customer Run Jobs

Driving To Unjam Copiers

SERVICE OVER SELF
And Practicing Empathy

Excellence is a quality
which surpasses
ordinary standards.
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EXPLORAT /ON: REBELL/ION YEAFRS

No Choice But To Work: Punishment Was Going To Work With Dad.
Work Should Not Feel Like Punishment: Make It Fun And Go Exploring.

The Ultimate Checklist: Learning Everyone's Job, What They Do
and Why It's Important.
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Explore Your Comm.unlty




ADAPTIVE

A Young Adult With Big Dreams
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Developing Creativity and Wonder

Music was my first real experience as an account executive

“A SMALL TOWN /N
SOUTH DAKOTA....
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*SALES.
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BECOMING A SAES WANDERER

| d '
Fueled By Curiosity =3/ NI\ S
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Wander Your Bring Your Gain Knowledge
Territory Heart and Soul  Through Observatlon
To The Conversation and Wisdom
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" STEPUP

Sudden and Unexpected Changes

~ Staph Infections And The Collapse of ZO?p
Loyalty and Family

First and Foremost
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PRIORIT /ZING RELAT/ONSHIPS

And Commitments To The Community

9 Put People First
e. Build Unbreakable Bonds
0 Weather Any Storm
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SALES
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Hardships Of A Small Business
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Dad's Company
Lost Over Half A
Million In Revenue

State of Everything
Constant Refocus Changed
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SOMETIMES WE CAN'T

See The Way Out But It's Always There
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The Great Awlkenjng At CBS

e = Burning The Whole
In 2009 The World Turned J g
Even Further Upside Down Thing To The Ground




It Can Feel Like
Recessions Never End

Being Uncomfortable
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LeadsToGrowth-
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~ DependiOnYou

2010 RECORD VEAR
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Machines Net New Profit
Sold Business Margins

Hope Born From Uncertain But Neccesary Changes
Reinvigorated My Walk As A Sales Professional




In 2011 we broke
those records again!

HOHANGET HEGAME

ALES
REBELLION

Moments of hope are riddled with the awakening. An awareness
of self, community, a service mindset, and the real role of sales.
Therein lies the real achievements gained by a lionhearted sales

professional. The value of people, not projects.
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You should be showing people hope on a daily basis.

Hope creates momentum.

It causes individuals to believe in themselves.

This unlocks their true potential.

The Final Chapter: Birth of a Sales Rebellion

Dad Sold The Business... Stayed on as arep.
He grabbed a cubicle all the way in the back and set-up shop.
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MY DAD AND | MET ONCE AWEEX
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Staying Accountable Staying Real

. Keeping The
To thlﬂai:'ll gsl.lestlness Grassroots Growth Past Alive

BRAND LEGACY

Be visible in Live up to it daily.
S?lour community. Sow seeds with
hare Your Stories. every interaction.
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Pride can be found in assets and accolades,

But in the end...There is a more important subject we forget.
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WHAT W/LLPEOPLE
REMEMBER Y OV FOR?
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rSALES.
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MY FATHER SOUGHT T O MAKE IMPACT

He Prayed With People

He Practiced Empathy

BE MORETHANMST AVENDOR
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IMPACT

My Father’s Funeral

Looking across the room, people still walking in...

Not An Empty Chair
No Place To Stand

Reaching Across Time

@ Paying Respects To A Legend
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T AKEAWAYS

It's Time To Champion The Community

Focus On Servant Leadership

Tell A New Sales Story

One of Commitment to Excellence

Be A Sales Hero

No More Harrassing Prospects
No More “Moves”




SERVICE
EXPLORE, ADAPT . AND STEP UP
THE RELAT/ONSHIP TURNTO LOVE

PEOPLE.

HOPE.
COMMITMENT T O EXCELLENCE
LEGACY IMPACT
LEADERS. /).

ISALES
REBELLION
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