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▪ The need for diversification

▪ New requirements of hybrid and 

remote work

▪ Leveraging distribution 

partnerships

▪ Dealer reality check and 

learnings

Today’s Discussion

Today’s Panel

Sandi Stambaugh
Vice President of Product 

Management, Technology 

Solutions US.

Dave Augason
Chief Sales Officer

John Huston
Corporate IT Solutions 

Sales Manager

Bob Madaio
Vice President, 

Marketing
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Oh, What A Year…

COVID-19 did not change our 

marketplace.

COVID-19 changed the URGENCY of our 

business transformation.



4

The Need for Diversification

The Need for Diversification
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Seeing The Bigger Picture

What Opportunities Are You Seeing?
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That’s easy for YOU to say,
corporate OEM guy…

The Distribution Advantage

Sandi Stambaugh
Vice President of Product Management, 

Technology Solutions US.
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How SYNNEX Can Support Dealers

Sure, but can actual dealers

see success here?
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The Dealer Perspective

▪ FREE Two-day certification

▪ Special dealership discounts on 

Windows Collaboration Display 

for those with certification

▪ Do not need to be a Sharp MFP 

dealer

▪ Great prizes for attendees

Potential Next Step: Free WCD Certification

https://bit.ly/WCD-SYNNEX
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